All Our Services
are FREE &

CONFIDENTIAL!

Community Futures
Sun Country
Volunteer Board
members

Chair:
Kevin Taylor
(Lillooet)

Vice-Chair:
Jim Ryan
(Spences Bridge)

Secretary-Treasurer:
John White
(Clinton/ 70 mile)

Director:
Jane Bryson
(Lillooet)

Director:
Michael Cobbe
(Ashcroft/ Cache

Creek)

Director:
Laurie French
(Hope)

Director:
Sandra Gaspard
(Ashcroft/Cache Creek)

Director:
Al Kemp
(Logan Lake)

Director:
Scott Medlock
(Hope/Boston Bar)

Director:
Barb Spooner

Community Futures Sun Country is a non-profit community economic
revitalization organization in collaboration with Western Economic
Diversification. Sun Country is governed by a volunteer board
of directors and exists to assist rural areas experiencing slow
economic growth.
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(Effective: Nov 23" 203 Railway Ave.)

Ashcroft, BC
VOK 1A0
Phone: (250) 453-9165
Toll Free: 1-800-567-9911
Fax: (250) 453-9500
Email: vision@cfdcsuncountry.bc.ca
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The Business Development Officer and
General Manager meets with clients throughout our
service area

To make an appointment, please contact the office at
1-800-567-9911 or email:

(Savona)
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Growing communities one idea at a time.

FEATURE ARTICLE:

COMMUNITY FUTURES SUN COUNTRY IS MOVING
LOCATIONS

Notice

Community Futures Sun Country
will be moving locations November 23™ from
310 Railway Avenue to
203 Railway Avenue

(Next to Interior Savings Credit Union)

We will be having an
Office Equipment Sale the week of
November 13" — 16" 9:00am — 3:30pm

(appointments can be made after hours)

In the
Community Futures Board Room

In This Issue:
1 The two paths to starting a business p. 2
1 Five No-Cost Marketing Tips p- 3

1 Networking Tips p. 3 Commumty

FUtU 'eS sun Country
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Part 1: Starting a Business Based
on Your Wants

There are two paths to starting a
business and while both paths may end

Are there ways to market your
business that will not cost you a
fortune? How can you get the word
out without driving your company
into a financial black hole?

Truth is most marketing does take
money, but there are some low-cost
and no-cost options that you can put
into action that will help you get the
word out about your products and
service. While these ideas will not
cost you a lot of money they will cost
you time, so prepare for that.

These are fantastic ideas for the
company that is just getting started.
They also work! Choose two out of
the five and move forward on them
this week. Once you begin to see
that in fact these promotional ideas
can bring you business your
momentum will build and drive you
to pick two more.

1. Network at events. Go to
Chamber of Commerce
meetings, BNI Group meetings,
and other organizational
meetings that will be attracting
your “ideal” client. Gather
business cards. Get as many as
you can and then begin to phone
and email to follow up. Do this
immediately while you are still
fresh in their mind. If they
cannot use your services, ask
them if they know of someone
who can and get their contact
information.

2. Attend public meetings. At
every public meeting, make a
commitment to say something
that could be useful to those that
are attending. This is a great way
to not only share your
knowledge and help others, but
it also puts you in the eye of
those who could use your
services.

3. Create a “useful” handout. A
handout that when given to a
recipient they keep because it
has value. For example with my
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